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Welcome to the North Africa and Levant Region 
Safety and Security Sector!
With a population of 183 million and an estimated GDP of USD 807 billion, the 

North Africa and Levant (NAL) region—Algeria, Egypt, Jordan, Lebanon, Libya, 

Morocco, and Tunisia—offers U.S. safety and security companies excellent 

opportunities for export and investment. Demand for internal security in the 

region is dynamic and is expected to grow steadily in the coming years.

The safety and security market is dominated by government agencies which are 

represented by the Ministries of Interior, Ministries of Defense, Armed Forces, 

Internal Security Forces, Customs Authorities, airports, ports, and Civil Aviation 

Authorities. Private sector requirements for safety and security equipment and 

services are also significant, including privately owned shopping malls, hotels, 

banks, universities, and security companies.

The safety and security industry best market prospects include:

• Access control and alarm systems.

• Closed-circuit television (CCTV) 
and electronic surveillance 
equipment.

• X-ray and scanning equipment.

• Bank fraud and electronic security.

• Infrastructure protection solutions 
for seaports, airports, and border 
crossings.

• Cyber security monitoring.

• Unmanned Air Vehicles (UAVs).

Depending on the product and its end-use, it may be necessary to have an export 

license issued by either the U.S. Department of State or the U.S. Department of 

Commerce’s Bureau of Industry and Security (BIS). For more information, please 

visit www.bis.doc.gov.

Though the NAL region is a price-sensitive market, quality is an important factor, 

especially in the safety and security industry. U.S. equipment and products are 

traditionally well-received due to their outstanding quality and competitive price. 

U.S. companies interested in entering the NAL region markets are advised to 

contact the U.S. Commercial Service offices on the following pages for assistance.

Introduction
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Algeria
Summary

• Safety and security solutions have long constituted a pillar of U.S.-Algerian 
commercial ties. 

• The Algerian government and society at large have witnessed major 
upheaval, revolt and instability over the past 25 years; most notably the black 
years of the 1990’s when over 200,000 people were killed in government 
insurrection, reprisals and infighting. 

• While the government has emerged mostly unscathed from regional  
Arab Spring revolts, popular dissent runs high largely among unemployed 
youth, and elements exist in Algeria that could undermine the country’s 
security situation. 

• The January 2013 In Amenas hostage crisis, in which 39 foreign workers were 
killed is a case in point.

• Algerian economy is vulnerable and heavily dependent on oil and gas exports 
revenues, accounting for 95 percent of foreign currency revenues, 60 percent 
of the budget and 35 percent of GDP.

• Since June 2014, oil prices have declined sharply, impacting severely Algeria’s 
Foreign Currency earnings. 

• This is translating into cuts in budget expenditures, slowdown of economic 
growth and Algerian currency depreciation.

• The security situation along the borders with Libya, Mali, Niger and Tunisia 
has the potential for sporadic spill out to Algeria.

• Regional terrorist groups constitute a permanent security threat and Algeria 
is very focused and determined to combat terrorist and criminal forces 
throughout its expansive territory, and the U.S. government enjoys a healthy 
working relationship with the Algerian government in this effort.

Statistics
Capital: Algiers
Population: 36.7 million
GDP (est.): USD 211 billion (2013)
GDP/capita: USD 5,683 (est. 2013)
U.S.–Algeria: USD 1,824 million (2013)
Algeria–U.S.: USD 4,831 million (2013)

Contact
Kamal Achab
Senior Commercial Specialist
kamal.achab@trade.gov
+213 770 082 093

export.gov/algeria
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Challenges
Algeria can be one of the most difficult markets in the MENA region to conduct business due 

to government red tape, difficulty in meeting decision makers, French language barrier, long 

decision time frames, and a gravitation towards European solutions. U.S. firms to succeed in 

Algeria must have active and well-connected partners on the ground.

Opportunities
Algeria is a rich country which highly prioritizes safety and security solutions, and U.S. 

firms have had considerable ongoing success in this sector. In addition, Algeria has recently 

demonstrated over the past 2–3 years a tangible affinity for American solutions across the 

board. Opportunities in safety and security in Algeria fall into four prime categories:

• Monitoring and protecting its expansive borders with its longtime rival neighbor 
Morocco, and Mauritania, Mali, Niger, Libya, and Tunisia.

• Protecting thousands of miles of oil and natural gas pipelines and facilities throughout 
remote desert areas.

• Protecting government buildings, infrastructure and major entry points into the country 
such as airports and seaports.

• Cyber monitoring technologies have also become of significant interest to a variety of 
Algerian government agencies.

Best Prospects
• Border surveillance and inspection technologies,

• Infrastructure protection solutions for seaports, airports, border crossings, security and 
safety agencies such as the police, and buildings,

• Oil and gas pipeline security solutions,

• Unmanned Air Vehicles (UAVs),

• Cyber security monitoring,

• Comprehensive Radio communication systems, 

• Forensic solutions,

• Fire prevention and control equipment, alarm equipment for building safety, emergency 
evacuation systems.
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Egypt

Statistics
Capital: Cairo
Population: 85.3 million
GDP (est.): USD 265 billion (2013)
GDP/capita: USD 3,146 (est. 2013)
U.S.–Egypt: USD 5,218 million (2013)
Egypt–U.S.: USD 1,614 million (2013)

Contact
Cherine Maher
Senior Commercial Specialist
cherine.maher@trade.gov
+202 2797-2688

export.gov/egypt

Summary
• The Safety and Security market is flourishing in Egypt and it is expected that 

there will be a 10–15 percent increase in demand over the next few years.

• The Egyptian government has set an objective to dramatically enhance 
its safety measures, which requires security upgrades of all the airports, 
seaports, and public facilities. Both government and the private sector are 
revaluating and upgrading security systems and technologies at all sites.

• The overall imports required were estimated at about USD 366 million in 
2014. The U.S. market share is about 25 percent (non-governmental).

• Agents and distributors are better positioned to deal with both public and 
private sector concerns because they have a local reputation for being 
efficient. Agents can coordinate all transactions with the buyer, including 
after-sales service, and are committed to finalizing the transaction to the 
customer’s satisfaction.

Challenges
IThere are many competitive factors, including, but not limited to, technological 

advancement, high quality, and after sale services (low-cost maintenance). U.S. 

products have a critical price advantage over European products. However, lengthy 

procedures in obtaining an export license may disadvantage U.S companies. 

The bidding process is not always carried out regularly to completion or in a timely 

fashion, and can be changed for various reasons. U.S. firms should be capable 

of exercising acumen and patience, flexible in working through bureaucratic 

regulations, and aim to apply long-term approach.
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Procurement for small projects with low-to-medium sensitivity levels are implemented via 

direct procurement orders through in-country offices. Larger projects with higher sensitivity 

levels are obtained from the local market using direct procurement or a bidding process, 

or they may be obtained via an open request for quotation (RFQ) through the Egyptian 

Procurement Office (EPO) in Washington, D.C.

It is highly recommended that U.S. firms enter the market gradually using a well-established 

agent/distributor. 

Opportunities
U.S. safety and security products such as walk-through metal detectors, handheld detectors, 

and surveillance C.C.T.V. systems are highly demanded. Additionally, there are many 

opportunities for U.S. exporter as the government is seeking to import anti-terrorism 

equipment such as surveillance equipment, bomb detection equipment, armored vehicles, and 

improvised explosive device (IED) detectors and diffusers.

Best Prospects
• Anti-terrorism equipment

• Border and perimeter control

• Bomb detection and jamming equipment

• Search and rescue equipment

• Access control and alarm systems

• CCTV and electronic surveillance equipment

• Walk through and handheld metal detectors

• X-ray and scanning equipment
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Iraq

Statistics
Capital: Baghdad
Population: 33.41 million
GDP: USD 229.3 billion (2013)
GDP/capita: USD 6,862 (2013)
U.S.–Iraq: USD 2.02 billion (2013)
Iraq–U.S.: USD 13.3 billion (2013)

Contact
Dara Saeed, MD
Senior Commercial Specialist
dara.saeed@trade.gov
+9647704431655

export.gov/iraq

Summary
IIraq’s national security is the responsibility of the Ministry of Defense (Iraqi 

Army and Peshmarga), the Ministry of Interior (General Directorate of Police, 

General Directorate of Security and Civil Defense Directorate), and the General 

Directorate of Intelligence. Safety and security in Iraq is the top priority of the Iraqi 

government, which spends billions of dollars each year to train and equip the army 

and security forces. In 2013 defense expenditure was 3.44 percent of the GDP at 

a value of around USD 7.65 billion with the ongoing war against terror; Iraq has 

planned to spend around USD 19 billion, representing around 18-20 percent of the 

national GDP.

On the commercial side, the demand for safety and security equipment is 

increasing steadily and the main areas are personal protection equipment, and 

security equipment used in residential and commercial buildings. 

Iraq purchases military and security products and services from many countries; 

the main sources are the United States (with more than a 50 percent market share), 

Europe, Russia, and Iran.

Iraq is in a war status, buying military equipment on a regular basis and receiving 

support from the U.S. and other countries in the form of training and in-kind 

support. But Iraq’s needs exceed this assistance.

mailto:dara.saeed%40trade.gov?subject=
http://export.gov/iraq
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Challenges
• Bureaucracy in government offices, especially regarding the registration of foreign 

companies, which can take months.

• When working with government agencies, a local Iraqi partner is recommended.

• Corruption is real problem, and has been a serious issue for foreign companies.

Opportunities
There are numerous opportunities in both government and private sectors in Iraq. The Iraqi 

Army and security forces are in need of training and high tech equipment that represent 

significant opportunities for U.S. companies. At the same time there are hundreds of public 

projects (hospitals, airports, traffic control, emergency command centers, universities, banks, 

power plants, refineries) and many more private commercial projects (banks, hospitals, 

residential complexes, hotels, commercial malls), all of which require advanced and up-to-date 

safety and security equipment. 

Best Prospects
• Multiple types of weapons and ammunition

• Mine and explosive detection devices

• Armored and soft skin military vehicles

• Military uniforms and personnel protective gear

• Safety and property security systems
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Jordan

Statistics
Capital: Amman
Population: 6.7 million
GDP (est.) : USD 36.55 billion
GDP/capita: USD 5,460
U.S.–Jordan: USD 2.05 billion
Jordan–U.S.: USD 1.40 billion

Contact
Geoffrey Bogart
Senior Commercial Officer
geoffrey.bogart@trade.gov
+962 6 590 6629

export.gov/jordan

Summary
The responsibility of securing Jordan’s national security lies with the Jordan Armed 

Forces, the General Intelligence Department, and the Ministry of the Interior, 

which supervises the Public Security Directorate, the Gendarmerie, and the Civil 

Defense Directorate. 

The above entities are always looking to acquire the latest equipment and 

technologies to enable them to provide the highest levels of security, whether for 

protecting the country from terrorism, securing Jordan’s borders, or keeping the 

peace. 

The safety and security market in Jordan is divided into four segments:

• Premises security equipment

• Personal protection equipment

• Security services operations

• Fire fighting

Although most of the needed equipment is imported, there is an increasing 

amount of security equipment and devices being assembled or made in Jordan 

through the King Abdullah II Design and Development Bureau’s different entities. 

On the commercial side, the demand for safety and security equipment primarily 

exists within three main sectors:

• Banking

• Residential and commercial construction

• Tourism (hotels and resorts)
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U.S. products enjoy preferential treatment under the U.S.-Jordan Free Trade Agreement (FTA), 

which entered into force in 2001 and has been fully implemented since January 2010. The FTA 

eliminated duties and commercial barriers to bilateral trade in goods and services originating 

in the United States and Jordan. 

Challenges
To do business in the safety and security market in Jordan, local partners/distributors are 

needed—particularly if working with government agencies. Another challenge is price 

sensitivity, due to increasing competition between U.S., European, and Asian products.

Opportunities
There are several commercial and residential projects underway in Jordan, each of which 

requires appropriate advanced safety and security equipment. Current major projects include:

• Ayla Oasis Resort in Aqaba (valued at approximately USD 1 billion)

• Abdali Commercial and Residential District (USD 1 billion)

• Marsa Zayed Aqaba Port and Resort Project (USD 10 billion)

• Saraya Aqaba Jordan Resort (USD 1 billion)

In addition to these projects, there is continuous demand for safety and security equipment 

from banks, hospitals, hotels, and universities. 

In terms of government opportunities, projects include border security, traffic control, forensic 

laboratories, and emergency and disaster command centers. 

Best Prospects
• Safety and property security systems

• Bank fraud/electronic security

• Theft/intrusion

• Public safety
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Lebanon

Statistics
Capital: Beirut
Population: 4.3 million
GDP (est.): USD 43.8 billion (2013)
GDP/capita: USD 10,793 (est. 2013)
U.S.–Lebanon: USD 1,033 million (2013)
Lebanon–U.S.: USD 92 million (2013)

Contact
Naaman Tayyar
Senior Commercial Specialist
naaman.tayyar@trade.gov
+961-4-542600

export.gov/lebanon

Summary
With the ongoing security instability in the region, Lebanon’s demand for internal 

security products and services remains high and is expected to grow steadily in 

the coming years.

The safety and security market in Lebanon is dominated by government agencies, 

including the Ministry of Interior, Ministry of Defense, Lebanese Armed Forces, 

Internal Security Forces, Surete Generale, and Civil Defense Directorate. The 

Ministry of Interior, which includes the Internal Security Forces and Surete 

Generale, is tasked with a range of internal and border security responsibilities and 

generates significant demand for security products.

Demand for security equipment and services within the private sector is also 

high. Private sector entities in the market include shopping malls, hotels, banks, 

universities and private security companies.  

Challenges
To do business in the Safety and Security market in Lebanon, American companies 

are advised to find a local representative, particularly if working with the 

government agencies. American companies also need to determine, through 

appropriate U.S. government agencies, whether their products need an export 

license before shipping. Export licenses are issued either by the State Department 

or the Bureau of Industry and Security at the Department of Commerce depending 

on the product and end use of the product.
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Price sensitivity is another challenge. U.S. products face strong competition from Chinese, 

Japanese, British, German, Italian, and French products. East Asian products also compete 

strongly in the commercial and household sectors. 

Opportunities
There is continuous demand for security equipment and services from the private sector. 

Private sector entities are always looking for the latest technology available in financial 

and network security, surveillance systems, robbery and burglary systems, alarm signaling 

equipment, safes and vaults, metal detectors, x-ray and handheld scanners, and fire  

protection systems. 

Although Lebanon is a price sensitive market, quality is an important factor, particularly in 

safety and security equipment. The increasing demand for high-quality security equipment 

and services gives a big advantage to American companies, which enjoy an excellent 

reputation in Lebanon due to their high reliability. 

Best Prospects
• CCTV and surveillance systems

• Access Control and alarm signaling equipment

• Metal detectors

• X-ray and handheld scanners

• Fire fighting and fire protection systems

• Safety and Property Security Systems

• Bank Fraud / Electronic Security
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Libya

Statistics
Capital: Tripoli
Population: 6.7 million
GDP (est.): USD 96.4 billion (2013)
GDP/capita: USD 14,761 (est. 2013)
U.S.–Libya: USD 812 million (2013)
Libya–U.S.: USD 2,558 million (2013)

Contact
Mohamed Shwehdi
Commercial Specialist
mohamed.shwehdi@trade.gov
+218-21-3690681

export.gov/libya

Summary
• Safety and security are major concerns in Libya now and will be into the 

foreseeable future. USD 4.3 billion, 10 percent of the Libyan government’s 
2015 budget is allocated to safety and security and military expenditures.

• Border security is a top priority with the main objective of monitoring drugs 
and weapons smuggling, and illegal entry of people. 

• Other priorities are the strengthening of intelligence surveillance and 
reconnaissance (ISR), air and seaport security, communication systems, and 
customs inspection, which require the appropriate tools, equipment, armored 
vehicles, uniforms and training.

• Much of the existing safety and security technology was sourced from the 
Eastern bloc while Libya was under sanctions. 

• Increasing security threats are spurring the government to seek higher 
quality American and Western European equipment to replace or upgrade 
existing equipment when buying new systems.

Challenges
As of July 2015, Libya is in the midst of political and security unrest. There are 

two competing governments. Currently, due to the dueling governments, the 

Commercial Service strongly recommends that US companies only do business 

with the private sector.

The Ministries of Interior, Defense, Oil and Gas, Transportation, and the Libyan 

Intelligence Service are all tasked with internal and border security responsibilities 

ranging from internal safety to drugs and weapons smuggling and illegal entry of 

foreigners to Libya. 
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Opportunities
As Libya enters a new phase in its economic future and development, internal and border 

security is high on the agenda. This is vital not only for rebuilding and maintaining the internal 

stability of Libya but also for its lasting effect on North Africa, the Mediterranean and the Arab 

world. Libya is strategically important in the region due to its geographic location and its 

significance as a major oil producer.

As Libya looks to develop a modern security and law enforcement infrastructure, the country’s 

internal security challenges will only be met by drawing on overseas technology and expertise 

to support its internal security agencies. These include special public security forces; police; fire 

and emergency services; immigration; border control; coast guard and civil defense.

Best Prospects
• Communications and satellite equipment:

 – Satellite phones

 – Maritime and teleports

 – Quick deployment for emergency response communications

• Border protection and control equipment:

 – CCTV and surveillance systems

 – Mobile surveillance vehicles

 – Fixed surveillance station

• Military equipment:

 – Armed forces vehicles

 – Military uniforms

 – Metal detecting equipment

 – Hand guns

• Marine equipment:

 – High speed boats

 – Navigation and communication equipment

• Air navigation equipment:

 – CCTV and surveillance systems

 – X-ray and handheld scanners
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Morocco

Statistics
Capital: Rabat
Population: 32.9 million
GDP (est.): USD 107 billion (2013)
GDP/capita: USD 3,260 (est. 2013)
U.S.–Morocco: USD 2,305 million (2013)
Morocco–U.S.: USD 977 million (2013)

Contact
Halima Berrami
Commercial Assistant
halima.berrami@trade.gov
+212 52226 4550 x4186

export.gov/morocco

Summary
• Morocco has successfully maintained internal security in a region where Arab 

Spring revolts have resulted in unprecedented instability. The government’s 
highest priority is protecting its people, economy and political system from 
terrorist and criminal elements in the wider neighborhood. 

• Morocco’s geographic location as a gateway to Europe also requires the 
protection of borders and checkpoints against illegal immigration, human 
trafficking and narcotics. 

• Customs and ports agreements with the United States and other countries 
require Morocco to implement major upgrades at airports, seaports, border 
crossings, and government buildings. 

• Overall, the Moroccan government is very focused on bringing its ministries 
up to speed with new security regulations, procedures, and standards. 
There is a major focus on cyber security as a result of recent attacks on key 
Moroccan websites and databases, and due to the expanding role that the 
internet is playing in proliferating terrorist activities. 

Challenges
As a developing economy, Moroccan governmental budgets may be constrained. 

There is no single Moroccan government agency that sets security policy, and this 

may complicate market intelligence gathering for U.S. firms. Additionally, there is 

gravitation towards European technology, though this trend has been weakening 

over the years.
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Opportunities
The Moroccan market for equipment and services is expected to increase by 20 percent in the 

next five years. Local production is nonexistent and therefore imported safety and security 

products supply nearly 95 percent of the entire market, which until recently, was dominated by 

European firms. Morocco’s implementation of an ambitious infrastructure development plan 

that includes ports, airports, hospitals, power plants, and new logistics platforms increases 

sales opportunities for U.S. safety and security equipment and expertise. In addition, as 

Morocco depends on international tourism for economic growth, hotels and various tourism 

facilities provide constant opportunities for U.S. firms in this sector. The current Open Skies 

Agreements with European and U.S. air space require continuous upgrades of safety and 

security equipment and procedures in airports. Moreover, the U.S. – Morocco strategic dialog, 

initiated in 2012, has a considerable security component that builds on a long history of U.S. – 

Morocco security and military cooperation.

Best Prospects
• All security and safety equipment and related solutions for seaports, airports, border 

crossings, security and safety agencies such as the police, and buildings 

• Integrated monitoring and surveillance solutions

• Luggage screening devices

• Biometrics

• Fire prevention and control equipment, alarm equipment for building safety, emergency 
evacuation systems

• Radio communication systems 

• Inspection equipment for containers, and seaport cargo

•  Cybersecurity and IT security solutions
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West Bank

Statistics
Population: 4.3 million
GDP: USD 10.30 billion
GDP/capita: USD 2,395
U.S.–Morocco: USD 42 million (2013)
Morocco–U.S.: USD 10 million (2013)

Contact
Assad Barsoum
Senior Commercial Specialist
assad.barsoum@trade.gov
+972 2 625 4742

export.gov/westbank

Summary
• The Palestinian market for safety and security is estimated at USD 20 million 

and is mostly dominated by imports from the United States, Europe, China, 
Korea, and Taiwan.

• The demand for safety and security equipment has been growing 
significantly over the last few years due to the increase in construction of 
residential and commercial buildings, hotels, and banks.

• The U.S. market share is around 10 percent of the total safety and security 
imports into the West Bank and Gaza. Honeywell, Bellco, Garrett, American 
Dynamics, Kidde, Avtech, and United Technologies Co. (UTC) are some of the 
U.S. companies currently represented in the Palestinian markets.

• Banks, hotels, hospitals, and the Palestinian Ministry of Interior are the main 
end-users for safety and security equipment in the West Bank and Gaza. 

Challenges
Since Palestinians have no control over borders, all imports entering the West Bank 

and Gaza have to transit Israel’s seaports and airports and clear Israeli customs. 

Therefore, some of the non-tariff trade barriers are Palestinian companies’ inability 

to obtain import licenses and Israel’s delays in releasing shipments. In addition, 

U.S. companies face stiff competition from South Korea, China, and Taiwan. 

Opportunities
Good opportunities exist for U.S. exporters of video management systems and 

CCTV cameras, fire and suppression alarm systems, burglar alarms, and intrusion 

alarms. Also, U.S. made access control equipment and systems, such as hand-held 
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and walkthrough metal detectors, x-ray machines, security barriers, vehicle security control 

pollards, and pedestrian access controls are in demand. 

Best Prospects
• Access control systems

• Fire alarm systems, firefighting suppression systems, and burglar alarm systems

• CCTV and electronic surveillance equipment

• Metal detectors (walkthrough and handheld), X-ray machines, and scanning equipment

• Security barriers (gate barriers, rising road barriers, security pollards, and pedestrian 
access control)

• Uniforms, protective apparel, and accessories both industrial and security
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Market Intelligence
• Analyze market potential and  

foreign competitors
• Obtain useful information on best prospects, 

financing, laws, and cultural issues
• Conduct background checks on potential buyers 

and distributors

Business Matchmaking
• Connect with pre-screened potential partners
• Promote your product or service to prospective 

buyers at trade events worldwide
• Meet with international industry and 

government decision makers in your  
target market(s)

Trade Counseling
• Develop effective market entry and  

sales strategies
• Understand export documentation requirements 

and import regulations of foreign markets
• Navigate U.S. government export controls, 

compliance, and trade financing options

Commercial Diplomacy
• Overcome trade obstacles to successfully enter 

international markets
• Benefit from coordinated U.S. government  

engagement with foreign governments to 
protect U.S. business interests

• Access U.S. government trade advocacy for your 
foreign government procurement bids

What Can the U.S. Commercial Service Do for You?
The U.S. Commercial Service (CS) is the export promotion arm of the U.S. 
Department of Commerce’s International Trade Administration. Our global network 
of more than 1400 trade professionals is located throughout the United States 
and in U.S. Embassies and Consulates in more than 70 countries. Whether you are 
looking to make your first international sale or expand to additional markets, we 
offer the expertise you need to connect with lucrative opportunities to increase 
your bottom line.

The U.S. Commercial Service NAL region is managed from Cairo, Egypt and 
maintains a staff of over 20 trade professionals in six offices in Algeria, Egypt, 
Lebanon, Libya, Jordan, and Morocco. Contact one of our team members to help 
grow your exports to this dynamic region; detailed contact information appears at 
the end of this book and at the bottom of each country profile.

Our Services
Our trade specialists work to address issues and trade opportunities, to ensure 
you have the information you need to grow your business. This resource guide is 
just one of the ways we can provide the information you need to set priorities and 
plan for business growth. To learn more about how we can help you, as well as 
information about individual industries, please visit export.gov/industry.

Take Your Next Steps
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U.S. Commercial Service  
North Africa and Levant Region

Algeria
+213-770-08-2035
kamal.achab@trade.gov

Egypt
+20-2-2797-2340
office.cairo@trade.gov

Jordan
+962-6-590-6632
office.amman@trade.gov

Lebanon
+961-4-544860
naaman.tayyar@trade.gov

Libya
+218-21-3622464
fathi.hamidan@trade.gov

Morocco
+212-522-264-550
office.casablanca@trade.gov

Tunisia
+216-71-107-460
tuniscommercial@state.gov

Twitter
@Export2theME

LinkedIn
http://linkd.in/1gQpiFC

export.gov
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